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“ASK THE EXPERT”

SALEM, MA – Every Wednesday, starting November 5, the Enterprise Center at Salem State College is hosting an innovative program designed to give business owners the opportunity to meet one on one with local business experts who will provide FREE private counseling on a wide variety of topics—all in one location. Topics include how to boost sales, internet marketing, how and where to get a loan, legal issues facing small businesses, cash flow management and other money issues, effective negotiating, and much more. 

To start off the program, on November 5 from 3 – 5pm, Ed Alexander, Founder and Managing Consultant of Tactonics, a business development consulting organization, will be lending his expertise on “Growing Your Business.” Mr. Alexander has extensive experience in successfully starting and selling several of his own innovative businesses, and currently works with entrepreneurial companies to help grow their businesses. 

The November 12 topic is “Marketing: Tips of the Trade.” The expert for this session is Linda Enrico, President of Enrico Design, who will counsel individuals on ways to communicate marketing messages in a memorable way to the right audience. Ms. Enrico was recently awarded the 2003 New England Museum Association Award for her redesign of SparkS! Magazine. Awards are given to those that most effectively present their message to the intended audience. 

“Business Loans: What’s Available and Where?” will be the topic on November 19. Jim Roll of the Small Business Development Center will be available to consult with from 

3 – 5pm. He will help businesses take a look at financing and loan opportunities outside the traditional bank loan. 

From 10am – 12pm on November 26, Brian LeClair, Attorney at Law, will be the legal expert for this session, “Legal Q and A for the Small Business.” Mr. LeClair has nearly thirty years of experience representing businesses in corporate and transactional work, employment and intellectual property matters, real estate, construction, leases and business disputes.  

-MORE-

December 3, from 3 – 5pm the “Ask the Expert” session is entitled “Improving Sales for Retail/Consumer Businesses.” Steve Lentini, Owner and President of Sandler Sales Institute will teach tips and techniques to increase sales for consumer or services related businesses.

For more information about additional “Ask the Expert” sessions or to schedule a meeting with an expert, please call Cathy at 978-542-7528 or visit our web site www.enterprisectr.org.
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